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“For Practical People
Learn Business With
Consistent Earnings”

O
L R T 7S
/% "0 12/
* 05
x 22 %"t
I % | %31* 1%%
| % %* I
) 2 2
# oo
% 3 2 21
2 $ 6 7
/221 5 % *
&** O 2 2
I 1% % % 213
"% %t 7 *
[ 2%%  %* 0
0 #*
* 6
2 0 %% /% )/
! Lo %" % *

2% %3 ) 2" %3* %
) 1%)& %) %2 *

:An Easy To
Quick And

&* %2 *%

/
2
*
5
4 o
%% 2
/6
)/ %
4 6 7
2*

2%8 0O * 9 0
* 2 $0%% %
) 2"0 1% %) 2

)* 0%% /

S "0 *
12 ) 2 %% *
2 * 13 % 2% /R
%% *0 1% 6 ) ) 6 !0
/ * 4 202*8 9 3

<Pave it UK — Prospectus>

opyright <Pave It Ltd> ' I
o e Pavé it UK 3



% =* % I*/
% " %% *0"3 3
) "otk ] *
/ 2%%* %% ")
% 2 % ==
! % =" 1%
" 5%*6
8
#"%% %% " [* "
) % 2 * 1) %
" ¥) 2 %% |
%2 !
9+:
! " >
21 1% 2 )|
A
2 %* 2/% 3
" LU &* ] *
% 0
3) " ! % I* 2%/ A
% / kol 20%
! % 3 2
*
2% !
$ "%%3" / !
* 0% %$%%" 2 "
13 * Op /

%%

21

" %% %

A%

% ?

)/ 3

/ @

*

)/

2%

/

"M%/

@&

% 3

%%*/ 2 2!

13

%

<Pave it UK — Prospectus>
Copyright <Pave It Ltd>

<

Pavé it UK ke



% 0 )* "%% |/ 2
5 ' , % 0
ra;
4 "y 12 = !
* */ ) $ %%
2 %%* % % 2 @
3" /I 22%"
2 &/ 2 %
2% " / &
/ ") 2 %
* 4%% 3/ ) "rx 1
/ / /Iy !
<! 0 ,
$ ' 0 %% "%%/ % /[* 2
22) *"%% ! %* ¥
* 2 *
=, % ,
$ " %% /2 2 ;)0
)" ! " 22 %*
% % 2 @
* 5
4 ) 2 P "
)" 2! 2! %!
: 0
0 " "2 ! % % !
("2 o+ %!
@ * %~ " 5
* w
2 2 ) %% 2 * |
"6 %% !
0
* * *
0 0

0

6

0

12%" A

% %%

*2 *)

%*7C

%!
" " %%

")
2 !

1%

0p" *

/

<Pave it UK — Prospectus>

Copyright

<Pave It Ltd>
7

Pavé it UK e



4 % %% 21 2 %%
% 4 22 % 21 |
* 2 E 2
" 31 6 %% !
H%% 2 % % 2 1 *
2 %Il 2 "3
4"%% "x " 2%%* * " F
@ %
(Il
|
" Il % %
(" “
%% 2* 1 %
("l 22 w2 %t
(" %* 2 2
/
# 1
$)* "%%/ 6 Yrr )2
"3 k) o 13
13 * 92 % 13 %
/
$ "%%/ 6 B
%%" 5% *% Koo
%* ! 5
, %% & !
6 2% 1
* 1 /

% & %

[* ;
)
21 21
% 3 /
B
/ % %
"%
!*
%% " %%
*
2* "
13
1%

<Pave it UK — Prospectus>
Copyright <Pave It Ltd>

D

Pavé it UK ke



%% " rs *»r* = * 13

* /'3 *2%% *
#%% 2  "%%/ ! 1" "04%
13 * "0%%5 3%* % 2
" % 2 "
& * I 19% "9%%/ $
" %% " 22 /" 2
6 % 19 I * !
#
)
#
0
0 5555
$% & '
1]
" -0 "
! ! H !
" $ "%% 2 * " 6% *
% 2 % <7C! e & 13
* */ * * /
! 1% 3 * / 3 2%%
* 2 13 )2 "ok
/ %* ) > # ) <C" 1)
<C" % DC" ! 4 % 2 " %%
[ %* *21 2 % 2
" % B /% 3
I 3 % 3 * % % ("! * 0
2 /* ! "l * D ")
% %3 % 2 I "A
o o# * ? * 0
* 43" %* % % 2! 3 *
5 22 5 2 %% * /3

<Pave it UK — Prospectus>
Copyright <Pave It Ltd>

. Pavé it UK 'ire.



P r3 " %% 2
* % 2"* /] 3 2 "*211-

4 1% %* I % | 2
" *0p ) | *
* 0 $ ) *
2% * 2%
x 2 *A "B
4 % %3 "I "% %3 12 2
12 %l %
# 0* "3 2
3 5% *" 3l
%* 6 %% !
4 2%6/%* "3 xn
( 1%~ 12" %
T N * 22

Pave It UK Business Generator System:
A highly developed but easy-to-follow system that will kgepr order books full.

Pave it UK Call Centre:
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You Won't Lose Sleep About Getting Customers: There is noold calling, no
door knocking required and definitely no hard selling!
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High Earnings Potential: Your rewards at last reflect your eforts
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A Great Balance: Customer Meetings And Being Out And AbouWwith Your
Teams:

, 2% 3 )" | % %% * 0 %% *A4 )
* " 0000 1 2% | | % % "ox !
/ 2" 3/ [*x*
|
$ +
* /| 1 $ @ * 0 *
2) 2 2% "
)0
40 %  %09%*! | %
4" 1"% % 0! % %
/ *0 | H 2
& # " 3"0 %
# A *)
% * 2 7 *2 * 1) "
* 0%% / %% %) 3%%) 3 "% Y *
2%
I+ 1 8 -9
- . ! 8 K"3 94
* / 2 C 3%% 2 % /| 2
[ $)" % 2 H% 2 0 ;

F* 2 2 % **0%% %% * 3 %% 21 %% %*

<Pave it UK — Prospectus>
Copyright <Pave It Ltd>

Pavé it UK e



+
, * "%% * * *
6 | )* 0%% %% % %
2%%*!  * |
(0 x20( 22 "k
E
% % ! 21
3 0 2% % %
L2+ ) ) (22
R "
%% 2% [ )" 1 2 % |
* 2 1

Technical and estimating support
Staff recruitment and training
Pave IT UK uniform and stationery supplies

22 %

Assistance with specialist services e.g. electriciplnsnbers, tree surgeons

Customer leads from central marketing and MarshallssR=qgi

24 Hour contact numbers for the Franchisee Support Team
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Assumptions, Projections and Costs
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The following projections are based on you taking arvagiart in the business. They
are based on one team working and assume that youewilbkking as part of that
team and attending your customers’ homes to carry ounitfed estimate (this
appointment will of course have been put directly into ydiary by the call centre

team).
$
2 % |/ 2%%" |/ ! B
Assumptions

Number of Installations Per Month Per Team 35

(after first month) Note 4

Average Value of Each Project £5,520
£7,800

Vehicle Lease and Running Costs Per Year
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Franchisee 1st Year Financials Quarter Quarter Quarter Quarter Totals
Income:
Sales per Quarter 49,560 51570 52600 54500 208230
Less cost of sales 20,700 24150 24150 24150 93150
Gross Income 28,860 27420 28450 30350 115080
Costs: 0
Staff Costs 9,366 9366 9366 9366 37464
Management Service Fees
Note 1 4,956 5,157 5,260 5,450 20823
Van Leases and Running Costs 1,020 1950 1950 1950 6870
Phones, insurance, etc. 1,986 1986 1986 1986 7944
Professional Services
Note 2 1,275 1275 1275 1275 5100
Local Sales and Marketing
Note 3 1,333 2000 2000 2000 7333
Total Costs 19,948 21734 21837 22027 85546
Net Income 8,912 5,686 6,613 8,323 29,534
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1st 2nd 3rd 4th
Franchisee 2nd Year Financials Quarter Quarter Quarter Quarter Totals
Income:
Sales per Quarter 55,500 56,000 57,500 57,500 226,500
Less cost of sales 24,150 24,150 24,150 24,150 96,600
Gross Income 31,350 31,850 33,350 33,350 129,900
Costs: 0
Staff Costs 9,366 9,367 9,368 9,369 37,470
Management Service Fees
Note 1 5,550 5,600 5,750 5,750 22,650
Van Leases and Running Costs 1,950 1,950 1,950 1,950 7,800
Phones, insurance, etc. 1,986 1,986 1,986 1,986 7,944
Professional Services
Note 2 1,275 1,275 1,275 1,275 5,100
Local Sales and Marketing
Note 3 2,000 2,000 2,000 2,000 8,000
Total Costs 22,127 22,178 22,329 22,330 88,964
Net Income 9,223 9,672 11,021 11,020 40,936
(. /
1st 2nd 3rd 4th
Franchisee 3rd Year Financials Quarter Quarter Quarter Quarter Totals
Income:
Sales per Quarter 57,960 57,960 57,960 57,960 231,840
Less cost of sales 24,150 24,150 24,150 24,150 96,600
Gross Income 33,810 33,810 33,810 33,810 135,240
Costs:
Staff Costs 9,366 9,367 9,368 9,369 37,470
Management Service Fees
Note 1 5,796 5,796 5,796 5,796 23,184
Van Leases and Running Costs 1,950 1,950 1,950 1,950 7,800
Phones, insurance, etc. 1,986 1,986 1,986 1,986 7,944
Professional Services
Note 2 1,275 1,275 1,275 1,275 5,100
Local Sales and Marketing
Note 3 2,000 2,000 2,000 2,000 8,000
Total Costs 22,373 22,374 22,375 22,376 89,498
Net Income 11,437 11,436 11,435 11,434 45,742
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